
PAGE 12.

MARKET STUDIES.

● Profit starts with packaging and pricing (Simon Kucher). 

● Putting products into services (Harvard Business Review).

● Productization: Packaging your tech service as a product (Struto).

● Consultant’s guide to productization (Consulting Success).

● How to productize your B2B technology company’s service (Boss Digital).

● When and how to turn your internal capabilities into revenue-generating products (Gartner).

● Productization: A review and research agenda (Science Direct).

RESOURCES.

https://www.simon-kucher.com/en/insights/profit-starts-packaging-and-pricing
https://hbr.org/2016/09/putting-products-into-services
https://www.struto.io/blog/productisation-packaging-your-tech-service
https://www.consultingsuccess.com/consultants-guide-to-productization
https://boss-digital.co.uk/blog/shoddy-services-perfected-products-productize-b2b-technology-companys-services/
https://www.gartner.com/en/articles/when-and-how-to-turn-your-internal-capabilities-into-revenue-generating-products
https://www.sciencedirect.com/science/article/abs/pii/S0925527315000584

